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IH Mission Probes T rade Potentialities with Italy 


Round of Meeting Held 
with Rome Officials 


By HAROLD BRAYMAN 

(Special To The Timts-PIcovune) 

ROME — Potentialities for 
Increased trade between Italy 
and the Port of New Orleans 
were explored at length and 
with considerable promise of 
success by the International 
House Round-the-World Trade 
Mission here. 

Under leadership of Thomas 
Q. Winkler, president of IH and 
chairman of the mission, and 
Paul A. Fabry, managing direc- 
tor of IH and mission director, 
the delegation, accompanied by 
Paul L. Vogel, European trade 
director of the Port of New Or- 
leans, met with Italian business 
and government leaders. 

Major meetings were held 
with four members of the 
American Embassy, with offi- 
cials of the Italian Institute for 
Foreign Trade and with several 
representatives of banking and 
of private industry. At conclu- 
sion of the three days in Rome, 
the Mission held a reception 
and buffet dinner at the Excel 
l sior Hotel for Italian officials 
and business men and U.S. Em- 
bassy guests. 

PRINCIPLES CITED 
Albert Pappano, embassy 
counselor for commercial af- 
fairs, laid down to one group 
four principles for success of 
American business in the Italian 
market. 

“First”, he said, “one 
should make a careful and con 
servative estimate of the mar- 
ket potentiality. Second, be- 
cause of wide variations in Ita- 
ly, one should make a careful 
study of labor practices and po- 
litical forces in the area in- 
volved. Third, especially in the 
portion of Italy south of Rome, 
one should not assume that ex- 
isting practices in respect to job 
security can be modified in con- 
formity with American prac- 
tices, and, fourth, management 
should be flexible and should 
have authority to deal.” 

Observance of these princi- 
ples will eliminate many causes 


of American failure in conduct- 
ing business in Italy, he de- 
clared. 

In the embassy briefing, Al- 
exander Klieforth, counselor for 
public affairs, discussed the 
three major areas of Italy and 
likened the movement of under 
educatd and unskilled people in 
the south to the northern in- 
dustrial centers to the move- 
ment on Negroes from the 
South to the North in America. 

Robert Barbour, political of- 
ficer, outlined the political situ 
ation in Italy where the Com- 
muhist party obtains one-third 
of the vote. He said it is “con- 
ceivable” that the party may 
some day take control of the 
government, but “much more 
conceivable” that it may get 
some influence through making 
a deal with other parties. He 
emphasized, however, that Ital- 
ian Communists are “a thorn 
in the side of Moscow” and are 
more Italian than Russian in 
their viewpoints. 

BOOM REPORTED 

John Davis, economic offi- 
cer, pointed out that Italy is in 
“a full-grown boom”, that the 
United States is its third largest 
trade area (Germany and 
France being first and second), 
and that its exports are 18 per 
cent of its gross national prod- 
uct in contrast to 6.5 per cent 
for the United States. 

Pappano emphasized in 
closing the briefing that there 
are 600 American firms operat- 
ing in Italy either through man- 
ufacturing or distributing organ- 
izations and that the United 
States furnish one-eighth of all 
Italian imports. 

But the great need”, he 
said, “is for Americans to sell 
—to do more trade promotion of 
the kind International House is 
engaged in.” 

Z. W. Bartlett, vice-presi- 
dent of Freeport Sulphur, on be- 
half of the delegation, presented 
Pappano an International House 
plaque, for “outstanding contri- 
bution to the development of 
trade.” 

Others in the group at the 
embassy briefing were Joseph 


F. Blasi Jr., Henry Boh, Dr. 
Eugene H. Countiss, J. Clyde 
Earnest, Herman Engelhardt, 
John L. Favaloro, Louis H. 
Marrero III, Herman Nebel, 
Leon E. Newman, Clifford C. 
Northon Jr. and Elward Wright. 

At the meeting with the In- 
stitute for Foreign Trade, Act- 
ing Director Biorgiani, said that 
one of the first of its 51 field 
offices abroad was established 
at New Orleans 18 years ago, 
and that this is one of its most 
successful. He expressed his 
gratitude for assistance given to 
it by International House. He 
pointed out that one of his asso- 
ciates, who was present, Dr. 
Vittorio Sanguinetti, established 
the New Orleans office and was 
the Italian Trade commissioner 
there for five years. 

TRADE INCREASES 

Trade between the two 
countries ran more than 
$1,000,000,000 annually with a 
small balance in favor of the 
United States, he said, adding 
that in the first six months of 
1969 exports to the United 
states increased 21 per cent 
while imports from the United 
States increased 24 per cent. He 
regarded this as a “great trib- 
ute to American ingenuity”, be- 
cause, due to the European 
Common Market, the tax and 
import duty on a Mercedes- 
Benz, for example, is 13 per 
cent, while that on a Chevrolet 
is 39 per cent. 

Winkler told him and his as- 
sociates and Italian business 
men and bankers who partici- 
pated in the conference that he 
is looking forward to having 
him and some of his associates 
visit International House. 

“Because Italy has been so 
successful in exporting,” he 
said, “we feel that we have 
much to learn from you.” 

And Paul Vogel told him 
that he thought the Institute’s 
program of establishing region- 
al offices in the United States 
has set an example for other 
industry to follow in its efforts 
to expand international trade. 

Other members of the IH 


mission who participated in this 
discussion were Pendleton Ho- 
gan, W. H. Maxwell, John G. 
Panzeca, W. H. Senyard, C. 
C. Smith, and S. E. Stumpf. 

At its conclusion Winkler 
presented the institute a flag of 
New Orleans. 


